
H O M E  S E L L E R  G U I D E

YOUR COMPLETE GUIDE TO THE HOME SELLING PROCESS



(602) 733-2278   Direct         AndreaS4Group@Gmail.com      AndreaGarciaRealty.com

As a proud Arizona native and seasoned
real estate professional, I am passionate
about sharing my knowledge, experience,
and love for this state as clients begin the
exciting next chapter of their lives. I value
the trust placed in me as a true expert in
this market and it is my greatest joy to
guide individuals through the real estate
buying and selling process in the place I
call ‘home.’ 

Selling a home requires tenacity, patience,
and creativity. With clear, open, and honest
communication as well as a collaborative,
customer-first approach, I actively listen to
my clients’ needs to better help them
achieve the best possible outcome.
Additionally, as a RESACertified Staging
Advocate and Certified Negotiation Expert
(CNE) with years of experience helping
buyers and sellers come to win-win
resolutions, I am a dedicated advocate for
my clients – always keeping their best
interest and long-term vision at heart. 

As we work together to bring your real
estate goals to fruition, it is my top priority
that you experience harmony, peace, trust
and financial success through the buying
process.

-  Andrea



T H E  P R O C E S S
A STEP-BY-STEP GUIDE OF THE HOME SELLING PROCESS 
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L I S T I N G  A P P O I N T M E N T

I  w i l l  t o u r  you r  home  and
g i v e  my  i n s i g h t s  o n  wha t
w i l l  h e l p  you r  s a l e .
We ' l l  d i s c u s s  t h e  va l u e
o f  you r  home ,  s i g n
documen t s ,  a nd  ge t
r eady  t o  l i s t  y o u r  home !  

P R E - M A R K E T  &
 S T R A T E G Y  P L A N N I N G

A l l  ma r k e t i ng  ma t e r i a l s  a r e
co l l e c t ed  -  home  i s  p l a ced
on  com i ng  soon  on  MLS ,
pho t og raphy ,  v i deog raphy ,
s i g n s ,  a nd  l o c k  boxe s  a r e
o rde r ed  and  comp l e t e .

L A U N C H  D A Y

You r  home  i s  l i s t ed
on l i n e  and  a l l
ma r k e t i ng  ma t e r i a l s  w i l l
b e  r o l l ed  ou t .

B U Y E R  P R O S P E C T I N G

Cons t an t  o n l i n e
e xpo s u r e ,  p r i v a t e
s how i ng s  a t  y ou r  home ,
and  r egu l a r  open  hou se s
w i l l  o c c u r  i n  e f f o r t  t o
f i nd  t h e  pe r f e c t  b u ye r .

I N S P E C T I O N

The  bu ye r  w i l l  mo s t
l i k e l y  h i r e  an  i n spec t o r
t o  r e v i ew  you r  home  and
w i l l  g i v e
r e commenda t i o n s  on
nece s sa r y  r epa i r s .

S A L E S  A G R E E M E N T

Once  an  o f f e r  ha s  been
made ,  we ' l l  r e v i ew  t h e
t e rm s  and  r e spond  o r
nego t i a t e  a s  n eeded
and  go  u nde r  con t r a c t .
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C L O S I N G

Documen t s  a r e  app ro ved ,
k e y s  a r e  e x changed  w i t h
you r  b u ye r ,  a nd  t h e  ya rd
s i g n  w i l l  b e  r emoved .
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B I N S R - A P P R A I S A L

Buye r  pe r f o rm s
i n spec t i o n s ,  a s k s  f o r
r epa i r s ,  s e l l e r  a c cep t s  o r
n ego t i a t e s ,  b u ye r
cance l s  o r  p r o ceed s  a s
i s .  

A P P R A I S A L

App ra i s a l  s c hedu l i ng ,
app ra i s a l ,  t h e n  r e s u l t s  o f
app ra i s a l  t a k e s  7 -10
day s .   I f  h ome  app ra i s e s
f o r  va l u e ,  you  p r oceed .  
 I f  n o t ,  we  nego t i a t e  a
p r i c e .



R E A L  E S T A T E  T E R M S
HELPFUL TERMS FOR SELLERS TO KNOW

A P P R A I S A L
A de t e rm i na t i o n  o f  va l u e
f o r  you r  hou s e  you  p l a n
t o  bu y  A  p r o f e s s i o na l
app ra i s e r  make s  an
e s t ima t e  b y  e xam i n i ng
t h e  p r ope r t y  &
compa r i ng  i t  w i t h  r e cen t
s a l e s  o f  s im i l a r
p r ope r t i e s .

C L O S I N G  C O S T S

Expen se s  i n c u r r ed  when
you  c l o s e  on  you r  hou s e ,
beyond  t h e  down  paymen t .
I n c l ude s  f e e s  f o r  a n
a t t o r n e y ,  a  t i t l e  s ea r c h ,
t i t l e  i n s u r ance ,  t a xe s ,
l e nde r  co s t s ,  a nd  o t h e r
a s soc i a t ed  e xpen se s .

B I N S R

Buye r s  I n s pec t i o n  No t i c e
and  Se l l e r s  R e spon se .
Bu ye r ' s  l i s t  o f  r epa i r
r eque s t s .  Se l l e r  i s  no t
ob l i ga t ed  t o  f i x  a n y t h i ng ,
bu t  s hows  good  f a i t h  i f
y o u  f i x  a  f ew  i t em s .

Z O N I N G

L o ca l  l aws  d i v i d i ng
c i t i e s  o r  coun t i e s  i n t o
d i f f e r e n t  zone s
acco rd i ng  t o  a l l owed
u se s .  E x .  comme r c i a l ,
r e s i den t i a l ,  a nd  m i x ed -
u s e .

E S C R O W

The  ho l d i ng  o f  f u nd s  o r
documen t s  b y  a  neu t r a l
t h i r d  pa r t y  p r i o r  t o
c l o s i ng  t h e  s a l e  o f  you r
home .

T I T L E

Owne r s h i p  o f  r ea l  e s t a t e
o r  pe r s ona l  p r ope r t y .
Wi t h  r ea l  e s t a t e ,  t i t l e  i s
e v i denced  by  a  deed
r e co rded  i n  t h e  coun t y
l a nd  r e co rd  o f f i c e .

E A R N E S T  D E P O S I T

A good  f a i t h  pe r s ona l
c hec k  you  w r i t e  day
a f t e r  go i ng  u nde r
con t r a c t

I N S P E C T I O N  P E R I O D

A s e t  amoun t  o f  t ime  you
have  t o  i n spec t  a  home
w i t h  an y  i n spec t o r  -  pa i d
f o r  b y  t h e  bu ye r .



F A C T O R S  T H A T  I M P A C T  
H O W  Q U I C K L Y  Y O U R  H O M E  S E L L S

P R I C E  P O I N T P R O P E R T Y  C O N D I T I O N

M A R K E T  E X P O S U R E

Factors that influence price include:

Quality of interior finishes, interior square footage, lot
size square footage, garage spaces vs. carport, pool
vs. no pool, home sales in the last 6 months.

Your home’s value is determined by a real estate
appraiser, tasked with the project of assigning a true
value to the property in an effort to make sure the lender
is able to sell the loan to investors after the home closes.
 

The primary factor that will have the most influence on
every aspect of the home selling experience is the listing
agent and how much exposure/marketing they're
willing to do. Find a professional with a proven record
of success marketing homes in your area that you feel
comfortable with and trust. Then, allow your agent to
guide you in preparing your home for sale, staging and
pricing.

Not surprisingly, a new, modern or well kept home will
often sell faster than an older property that needs a lot
of TLC. In addition to considering the overall state of the
home, it’s also important to consider the newness of
major appliances, flooring and hardware fixtures. Any
features that can save buyers money in the long run can
add to the overall appeal of your property, making it
more likely to sell faster.

N E I G H B O R H O O D  D E S I R E A B I L I T Y

If your home is close to local attractions, is in a good
school district, or is in a great family neighborhood, it
will have more appeal than a similar house that faces
a busy freeway or in a less sought after part of town.
More appeal means more interested buyers –
increasing the odds of a faster sale. The quality of
local schools, employment opportunities, proximity to
shopping, entertainment, and recreational centers all
have an affect. 



Make beds

Crack  open  t he  w indows ,  wea the r  pe rm i t t i ng

Open b l i nds

Pu t  ou t  f r e sh  f l ower s

F l ip  on  t he  l igh t s

Vacuum

Pu t  away t he  b i l l s  and pape rwork

Take  pe t s  ou t  o f  t he  home i f  pos s ib le

Take  ou t  you r  t ra sh  and h ide  t he  b in s

S tash  eve ryday  c l u t t e r

Take  any  va l uab le s  ou t  o f  t he  home

Give  each  room a f i na l  check

H O W  T O  G E T  Y O U R  H O M E  R E A D Y  

F O R  A N  O P E N  H O U S E  I N  O N E  H O U R



W e ' r e  u n d e r  c o n t r a c t .

I N S P E C T I O N

T h e  i n s p e c t i o n  p e r i o d  i s  a  l e n g t h
o f  t i m e ,  p r e - n e g o t i a t e d  i n  t h e
c o n t r a c t ,  d u r i n g  w h i c h  t h e  b u y e r s
c a n  e v a l u a t e  o r  i n v e s t i g a t e  t h e
p r o p e r t y  b e f o r e  p u r c h a s i n g  i t .  I f
t h e  b u y e r s  d o n ' t  l i k e  w h a t  t h e y  s e e
o r  f i n d  o u t  a b o u t  t h e  p r o p e r t y ,  t h e y
h a v e  t h e  r i g h t  t o  a s k  f o r  r e p a i r s  o r
c a n c e l  t h e  c o n t r a c t  a l l  t o g e t h e r .

B I N S R

A P P R A I S A L

A n  i n d e p e n d e n t  a s s e s s m e n t  a n d
a n a l y s i s  o f  w h a t  a  p r o p e r t y  i s
w o r t h .  T h e  b a n k  o r  m o r t g a g e
c o m p a n y  h i r e s  a n  a p p r a i s a l
m a n a g e m e n t  c o m p a n y  w h o  p i c k s  a n
a p p r a i s e r  t o  g a t h e r  c o m p a r a b l e
s a l e s  w i t h i n  a  1 - m i l e  t o  2 - m i l e
r a d i u s  o f  t h e  p r o p e r t y  p u r c h a s e d
w i t h i n  t h e  l a s t  6 - 1 2  m o n t h s .

R E V I E W  T I T L E  D O C S

P a r t  o f  t h e  c o n t r a c t  t h a t  a l l o w s ,  i n
a  t i m e l y  m a n n e r ,  t h e  B u y e r  t o
r e q u e s t  r e p a i r s  a n d  t h e  S e l l e r  t o
r e s p o n d .  H o m e  b u y e r s  h a v e  a n
o p p o r t u n i t y  t o  r e q u e s t  r e p a i r s ,  t h e
s e l l e r  i s  n o t  o b l i g a t e d  t o  f i x
a n y t h i n g  b e c a u s e  i t  i s  a n  a s - i s
c o n t r a c t ,  h o w e v e r ,  s e l l e r  o f t e n  w i l l
g r a n t  a  f e w  r e p a i r  r e q u e s t s  o r
i s s u e  a  c r e d i t  t o w a r d s  c l o s i n g
c o s t s  i n  l i e u  o f  r e p a i r s .

T h e  e s c r o w  a g e n t  o r  l a w y e r  o v e r s e e
c l o s i n g  o f  t h e  t r a n s a c t i o n .  T h e
s e l l e r  s i g n s  t h e  d e e d  a n d  c l o s i n g
a f f i d a v i t .  T h e  b u y e r  s i g n s  t h e  n e w
n o t e  a n d  m o r t g a g e .  T h e  o l d  l o a n  i s
p a i d  o f f .  T h e  s e l l e r ,  r e a l  e s t a t e
a g e n t s ,  a t t o r n e y s  a n d  o t h e r  p a r t i e s
p r e s e n t  a t  t h e  c l o s i n g  o f  t h e
t r a n s a c t i o n  a r e  p a i d .

W H A T  H A P P E N S  N E X T ?

Congratulations! 



C O S T S  T O  B E  A W A R E  O F  
D U R I N G  T H E  S E L L I N G  P R O C E S S

Often times paid for by the seller, typically $500-$800

A warranty that covers certain routine home repairs and sometimes air

conditioning, heating, appliance repair, etc.

Mainly for items that are deemed necessary from the inspector. Electrical,

roof repair, plumbing issues, etc.

Fees associated with closing escrow.

Any unpaid property taxes will be due. Based on a 6 month rolling period.

H O M E  W A R R A N T Y  

I N S P E C T I O N  R E P A I R S

T I T L E / L A W Y E R S  F E E S

 

P R O P E R T Y  T A X E S



(602) 733-2278   Direct

AndreaS4Group@Gmail.com

AndreaGarciarealty.com

Let’s connect on social media!


